CONTINGENCIES:

The Milestones Between Contract & Closing

- Understanding the Deadlines. Managing the Risk. Moving Forward Carefully.

- .
AN e
LV N
| 7. Sy,
o INSPECTION CONTINGENCY

. WHAT IS A CONTINGENCY? Ik Typically one of the earliest milestones in the

A contingency is a condition within the sales | transaction. The specific inspection period,

! contract that may provide certain rights or rights, responsibilities, and deadlines are

obligations if specified requirements are— determined by your contract.
& or are not—met within the contractual —&
time frame. '\[ FINANCING CONTINGENCY
= -_ The path to When the buyer is obtaining a mortgage, the contract
= 2 K may provide certain protections related to obtaining
= aTy THE lMPORTANT PART' Ch?smg has financing. The deadlines and requirements vary
Z m EVERY CONTINGENCY milestones. depending on the contract being used and
= We'll cross its negotiated terms.

HAS RULES. them together.

APPRAISAL CONTINGENCY

An appraisal ingency is not ily
the same as a fi ing ingency. Depending
on the contract, the property appraising below
the required value may provide certain

| rights or opti

= And, Deadlines Matter.

THE JOURNEY FROM CONTRACT TO CLOSING

i

HOME SALE CONTINGENCY

neaL ST ot E Some contracts are contingent the buye
JROMASE E 3 e o Hyer
__'f‘v B\ SIGNED CONTRACT : g successfully selling another property within

specified terms and timelines.

OTHER CONTINGENCIES
Every transaction is different. Your contract
T E may ingencies or
INSPECTION Y - - - addenda with their own requirements
5 ; and deadlines.

Aditi, 1

Review, negotiate, and
reach agreement.

WHAT HAPPENS AT THE DEADLINE?

The answer depends on the specific contract.

FINANCING Depending on the contingency and contractual language,

Buyer obtains loan approval a contingency may:
/ and meets financing terms.
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EXPIRE REQUIRE REQUIRE BE WAIVED PROVIDE
APPRAISAL =T ACTION NoTICE OR SATISFIED ~ TERMINATION
Appraisal completed and 3 ! RIGHTS
meets contractual terms. = 5 ] THERE IS NO ONE-SIZE-FITS-ALL ANSWER.
' - I'll monitor the terms and deadlines specific to your contract
g / \& and keep you informed about important milestones and develop )

OTHER CONTRACTUAL . .
CONTINGENCIES A DEAL ISN’T DONE UNTIL IT’S DONE.
Any additional contingencies ; / Getting through each contingency reduces uncertainty...

must be satisfied or waived. ; but the transaction isn’t complete until closing.

Until applicable contingencies and contractual requirements have
been satisfied, expired, or otherwise resolved, there may still be
circumstances that affect whether the transaction reaches closing.

CLOSING DAYy

All contingencies cleared. > J " g ’
We cross the finish line! Even later in the transaction, unexpected circumstances can arise.
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BE CAREFUL WITH MY ROLE:
FINANGIAL{ COMMITMENTS WATCH THE CALENDAR. UNDERSTAND THE CONTRACT.
g KEEP YOU INFORMED.
BEFORE MAKING A NON-REFUNDABLE | o0 c covpany  TraveL STORAGE  NEW HOUSING ~ OTHER NoN- FRECTTTY
| COMMITMENT... CHECK WITH ME FIRST. DEPOSTTS ~ ARRANGEMENTS  EXPENSES  COMMITMENTS  REFUNDABLE A Trackimp i deadli z -

Costs
M Monitor transaction milestones

If your financial . depends on the ful closing of your property, |2f Follow up with the appropriate parties
please keep me informed so we can discuss where we are in the transaction [Z Keep you informed about progress -

and what contractual milestones remain. M Discuss potential concerns when they ans‘ .
o ==—" .

ONE MILESTONE AT A TIME.

ONE DEADLINE AT A TIME. RTI%
ALL THE WAY TO CLOSING. =t
R RENEE HAHN

I’'m Here to Help You Understand Where We Are, What Comes Next Your NAPLES REAL ESTATE EXPERT
& What It Means for Your Home Sale. iy N s
. 239.287.2576

Questions abeut your contract, deadlines, or con&ngena&s?
Please reach out. I'm always happy to help you understand the process =4 Renee@YourNaplesExpert.com
and make informed decisions along the way. @ YourNaplesExpert.com




