
SELLING
YOUR
PROPERTY
Because with me, good enough just isn't!



In my real estate practice, you come first. My goal is to exceed your
expectations with technology, process excellence, creative marketing,
communication and results. I am committed to a partnership with you
where I provide the insight and knowledge to help you sell your home
and guide you through the offer, negotiation and closing process. My
focus is to earn your trust, confidence, and business and provide support
to you well beyond the closing. I look forward to working with you and
helping you achieve your real estate goals.

Pleased to meet you!
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Top award winner year-over-year | MBA
Certified Luxury Home Marketing Specialist | Certified Negotiation Expert 



being the only broker awarded the #1 Luxury Broker in
Leading Real Estate Companies of the World -  the #1
global network (by Sales Volume)
being selected as 2022 Best Luxury Real Estate Agency by
Luxury Lifestyle Award
being the 9th largest real estate company in the United
States*
being the fastest growing real estate company in Naples –
50% growth vs 2018 (SWFMLS, Market Share by Volume
and Units, December 2020)
achieving the highest average sales price (by sales volume)
in Naples, FL for any brokerage with 500 or more
transactions (SWFMLS December 2019)
leveraging our network of over 4,200 agents and 130
offices in the Northeast (the #1 source for visitors and
inflow migration to SWFL**) with 3 of the top 4 states with
the most residents migrating to Southwest Florida.

Business Acumen
As a former Senior Executive in a Fortune 500 company, my
work experience and M.B.A. provide a strong foundation for
achieving real estate results.

Real Estate Credentials
With a focus on direct value to my clients, I have pursued
advanced education and received my Certified Negotiation
Expert and Luxury Home Marketing Specialist certifications.

Results
I have been the recipient of distinguished top real estate
awards for my results since my first year in real estate and
have consistently ranked in the top 2%. Demonstrated results
have benefited my clients in all markets.

Exposure
As a nationally recognized top luxury real estate brokerage
and recipient of numerous awards, our affiliations and
partnerships bring domestic and global exposure for your
home to reach your potential buyers wherever they may be
residing.

Power Brokerage
William Raveis Real Estate is a full service real estate
brokerage with impressive results. We are known for our
creative, customer focused approach to real estate and
celebrate:

      
      

Differentiation

* 2019 REAL TRENDS 500 BY VOLUME VS 2017 REAL TRENDS BY VOLUME
** SOURCE: RESEARCH DATA SERVICES INC., 2018



SELL YOUR PROPERTY 
In the fastest way possible, for the most
money while earning your trust.

EXTRAORDINARY SERVICE 
Provide you value added, effective support
and service. Do everything within my power
to ensure you are 100% satisfied with my
company and my services.

RESPONSIVENESS 
Provide timely follow-up and feedback.
Assist you with any needs or questions you
may have during the home selling process.

PERSONALIZED ATTENTION
Give you the personalized attention you
expect and deserve.

RELATIONSHIP
Build a relationship with you that lasts well
beyond the home sale closing. Nurture
strong relationships with local and national
agents to leverage when selling your home.

RESOURCES AND DISCRETIONARY EFFORT
Provide you with the full resources and
strength of my team working for you.

My commitment
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TIMING OF LISTING
There is often a seasonal aspect to every real
estate market that can affect the sale of
homes.

LOCATION OF PROPERTY
Location is a major search criteria of all buyers
making some areas sell quicker/higher than
others.

INVENTORY ON THE MARKET
Demand from buyers is important, but so is
the availability of properties to consider, which
creates competition.

PRICING 
Pricing it competitively up front is key to a
successful sale. Even a beautiful home can sit
unsold if the pricing isn't correct.

PRESENTATION
Ensuring the house is styled to appeal to the
broadest audience possible affects the
interest prospective buyers will have in a
property. Capturing the best and most
representative elements of a home through
photography and other medians is key.

PROMOTION 
Effectively marketing the home to ensure it
reaches as many prospective buyers as
possible.

Influences on sales



Marketing to sell

"A lot of people don't know what they want until you show it to them"
-- Steve Jobs

My approach is to leverage technology and creativity to stay ahead of the curve and execute custom
marketing solutions to cast the widest possible net while zeroing in on the most likely buyers.

My marketing strategies have been developed from years of marketing experience and include a
unique combination of proven tactics and cutting edge techniques to effectively position your
property.

When we meet, I will provide you a copy of my highly effective 20-point Marketing Plan.

My 20-point marketing plan is built around three key pillars

Employ a multi-media 
approach to make sure no 
opportunity is missed with a
focus on meeting buyers 
where they are.

Leverage technology and
global/domestic forums to
create the widest net possible
and increase the odds of
reaching your potential
buyers.

Create a super charged
presentation of your
home to highlight its
most appealing features
and attract potential
buyers.
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Marketing serves one purpose...to get your property in front of the widest possible
audience and make it stand out amongst the competition to appeal to potential buyers.
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Item 8 

Capturing buyers

National Association of REALTORS®

Working with a real estate professional who fully leverages technology and digital solutions is key to getting 
your property in front of potential buyers. 

How buyers found the home they purchased.

To make your home stand out to potential buyers, I focus on ensuring every touch opportunity prospective
buyers and agents have with your home is just a little more special than your competition.  Selling a home is
about appeal and endurance. The home that keeps the attention the strongest and longest wins the race.
For that reason, I invest considerable energy before your property hits MLS. That investment of creativity
and expertise pays off in any market conditions.

Thoughtful property 
preparation to create a pallet 

that appeals to many. Superior 
property capture tools. Wide 

on-line reach.

Attention grabbing marketing 
materials during and after 

showings to draw attention to 
the most important selling 

features.

Effective follow up with
buyers and agents to keep

your property top of mind for
the most promising
prospective buyers.



This is a service that often costs hundreds of dollars.
Seller gets a documented, prioritized punch list to
help you identify preparation actions.
Service provider introductions to secure competitive
pricing and help execute on property preparation.
Coordination and oversight of service providers
completing work if needed.

Design/Decorating expertise at no cost to the seller.
Inventory of decorative supplies available for use at
listing (furnishings not provided).
At an extra cost, agent is happy to take the lead on
sourcing furnishings for property or engaging
professional staging services to help with visual
appeal.

Free Consult on Property Preparation

Property Styling Services

Raveis 'Refresh' Program
Premium service designed to present your home in the
best possible light. Fixing a few things here and there,
from light carpentry to staging your furnishings, our
expert team provides a facelift for your place with no
upfront costs to you. All you have to do is sit back and
let us do the hard work. Payment is made by sellers at
the close of escrow or via affordable monthly payments
after an agreed upon term.

Property preparation

"Why fit in when you were born to stand out"-- Dr. Seuss

First (and lasting) impressions are formed in the initial 
ten seconds someone sees your home.

50% of professionally staged homes 
spent 72% less time on market
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Making sure your home is in optimal showing condition will set it apart from the competition and help to
secure the highest price in the shortest amount of time. 

The following are some of the easier tips to help you prepare your home for sale and boost interest once
you go to market. Together, we can do a walk through of the home to determine the best staging actions
for your home.

Paint walls and ceiling 
neutral color(s)
Restore hardware and 
fixtures
Enhance lighting
Repair signs of damage
Re-grout tile
Evaluate flooring

HOME REPAIRS
Clean windows and 
screens to allow light
Remove clutter
Clean floors, light fixtures 
and faucets
Clean appliances
Dust and vacuum 
regularly
Eliminate odors

DEEP CLEANING
Keep lawn and 
landscaping manicured
Add fresh flowers outside
Check for cracks or 
exterior features that need 
minor repairs
Power wash outside areas

CURB APPEAL

Getting your home ready



Professional photography
Engaging cinematography
Video tours on line
Drone videos as needed
Interactive floor plans
Lifestyle videos

www.YourNaplesExpert.com
www.GetToNaples.com

Listing pushed out to thousands of downstream sites
including Zillow, Realtor.com, Trulia, Redfin, Homesnap,
etc.
Raveis.com attracts 13M unique visitors each year
Exclusive sponsor for NaplesNews.com Real Estate
section featuring all of our brokerage listings. 

Social  media showcases across Facebook, Twitter,
Pinterest, Instagram, and LinkedIn
Google ads and boosts

In line with this, a key part of my marketing strategy is
focused on the digital presentation of the property.

Attractive, unique, impactful property presentation

Individualized, dedicated property page

Highly Trafficked Website Listings

Social Media & Email Campaigns

Photography & digital

90% of home buyers today do a majority
of their real estate search on line
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Professional, one-of-a-kind customized brochures
Post cards to showcase the new listing
Property business cards
Advertisements in Magazines like Residence Magazine, Fine, Home & Design
Newspapers such as Naples Daily News and Wall Street Journal
Feature cards in the home to highlight special items
Personalized open house invitations

Although digitization has shifted the real estate marketing world to the on-line space, there 
is still a place for traditional print advertising.

Collateral



Bringing it all together
Managing your sale from start to finish with effective processes and
organization makes the entire process go smoothly so that you not only
get your home sold but have a positive experience in the process.

LISTING BOOK FOR RENEE HAHN'S CLIENTS | BECAUSE GOOD ENOUGH JUST ISN'T!



Price: Price it right. Price is typically the main
culprit for why a house isn't selling. Nearly every
house will sell at the right price. Even great
marketing can't overcome over priced
properties.

Storage: Storage is something every buyer is
looking for and can never have enough of,
especially in Florida. Downsize the amount of
stuff in your closets and organize it... buyers will
look.

Light: Maximize the light in your home. After
location, good light is the one thing that every
buyer cites that they want in a home. This
involves lighting and paint color. 

Critters: Conceal the critters. Not everybody is a
dog or cat lover. Put away pet stuff during
showings and open houses.

Upgrades: Don’t over-upgrade. Quick fixes
before selling often pay off. No mammoth
makeovers.

Blank Canvas: One of the most important
things to do when selling your house is to de-
personalize it... without making it too sterile.

Show-Ready: Always be ready to show. Your
house needs to be "show-ready" at all times.
You never know when your buyer is going to
walk through the door. 

Curb Appeal: No matter how good the interior
of your home looks, buyers have already judged
your home before they walk through the door. 
 Spruce up your home’s curb appeal.

Hire Right: Find an agent who embraces
technology. A tech-savvy one has many tools to
get your home sold.

Selling secrets



The first 30 days on the market are crucial, as
buyers display a high interest in new listings and
start to expect price adjustments for properties
as days on market increase.

The sweet spot for pricing your home is at market
value. If you are priced above market value, you
attract a much smaller percentage of prospective
buyers, greatly reducing your chances of a sale.
As you move below market value, you attract a
much larger percentage of potential buyers,
which can also be a strategic play depending on
your goals.

Pricing

Pricing your home right up-front is
important. This graph shows percentage
difference between the selling and asking
price by the length of time the home was
on the market. The longer a home sits on
the market the less money it is likely to sell
for.

LISTING BOOK FOR RENEE HAHN'S CLIENTS | BECAUSE GOOD ENOUGH JUST ISN'T!



You have radically changed our perception of
working with real estate agents! Your high level of
detail, professionalism and market knowledge
quickly proved our choice of your firm and especially
you to sell our home was the best decision. Many
thanks Renee.

Renee is the best Realtor and just an all around nice
person.  She was so easy to work with and she
handled all the details of our closings so the process
was smooth and simple for my husband and I. She is
an excellent negotiator and doesn't give up until "the
deal is done".  My husband and I feel truly blessed
that we found Renee to sell our home."

It's been a pleasure working with you to sell our
home. Your organizational, interpersonal and
communication skills and your work ethic are way
above and unlike any other agent we have ever
worked with, and we have done this quite a few
times... Thank you very much."

Renee and her team were absolutely amazing to
work with. Their professionalism and marketing
strategies resulted in our house being under contract
within 6 days for almost full asking price. We
successfully closed in less than 30 days. Five stars is
not enough, she far exceeds that. She kept us
informed and guided us through every step from
listing to closing. We have and will continue to
recommend Renee to our friends and neighbors!

Renee is the ultimate real estate agent. Having
worked with Renee three times in the last few years,
she has proven time and time again that she is
exceptional. Renee works tirelessly to get the deal
done. Renee is an exceptional Realtor due to her
work ethic and total dedication. She is on top of every
detail throughout the process and a wonderful
communicator. Renee is extremely dependable and
works hard to bring successful results. She is very
personable and a true pleasure to work with. Look no
further - Renee is the best!

What others have to say



Renee@YourNaplesExpert.com   
239.287.2576  

www.YourNaplesExpert.com
 


